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Description

The LinkedIn Edge is a practical sales guide by Jeb Blount and Brynne Tillman that reveals how to combine LinkedIn
with Al to build more effective prospecting lists, enhance outbound engagement, find decision-makers, and generate
qualified leads. It focuses on actionable strategies to cold call less, warm up leads, and grow sales pipelines efficiently.
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Jeb Blount is the CEO of Sales Gravy and a sought-after sales coach; Brynne Tillman is the CEO of Social Sales Link and
a LinkedIn sales expert.

Table of Contents

Preface

Part 1: Fast Prospecting

Part 2: Slow Prospecting

Part 3: Your Network Is Your Net Worth

Part 4: Personal Branding and the LinkedIn Profile Lead Machine
Part 5: Differentiation, Thought Leadership, and Authority
About the Authors

Index

To purchase this product, please visit:
https://www.wileyindia.com/ebook-the-linkedin-edge.html

Scan to buy


https://www.wileyindia.com/ebook-the-linkedin-edge.html

