Page 1 | 07 Oct 2026 | eBook - Deep Selling: How to Engage Buyers and Drive Growth in the Age of Al
WILEY

GRAHA HAVKINS eBook - Deep Selling: How to Engage Buyers
and Drive Growth in the Age of Al

By Graham Hawkins, Mark Micallef

@ ]EI E eBook 9789373321981

SELLING  rosesooe

How to Engage Buyers and Drive Growth
in the Age of Al

WILEY

Description

Deep Selling presents a modern sales model for the digital and Al era, helping sales teams build profitable buyer
relationships through data-driven strategies, evolving sales frameworks, and integrating digital tools. It guides
organizations to adapt sales execution, culture, and metrics to thrive in a buyer-obsessed marketplace shaped by
globalisation, ecommerce, and technology.
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